	
  

AN INSIDE LOOK AT THE UNCONSCIOUS MINDS RUNNING
BOTH, THE REPUBLICAN AND DEMOCRATIC NATIONAL
CONVENTIONS
BY
BARRY A. GOODFIELD, PH.D., DABFM
Last week I profiled five Republicans who spoke at the convention. This
week it will be the candidates for the office of president, vice president and
other political figures in their conventions. They will be analyzed, and evaluated
regarding their conscious and unconscious motivations based on their
Goodfield Personality Types and subsequent predictable behavior.
As much as is humanly possible this evaluation will be unbiased and will
strictly adhere to the observable psychological dynamics presented by the top
officials in both parties.
The Democratic National Convention
Philadelphia, July 25 - 28, 2016
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In my book So You Want To Be my President? (2011) I profiled the candidates
who run for the presidency in 2012. President Obama was one of them. Down
below you will find a short excerpt.
I also wrote an articles about President Obama that may be interesting for
you to read. It will give you a detailed picture about his unconscious behavior.
See link at the end of this paper.

Goodfield Personality Type 3.2 The Inquisitor
“There's not a liberal America and a conservative America.
There's the United States of America”
Quote from keynote speech given at the 2000 Democratic National Convention

First Impression
Presidential
Great communicator
Natural and comfortable with people
Logical and convincing
Self confident and self assured
Clear power stated convincingly
Likable, even when you disagree
Gentleman
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Five reasons why this person is The Inquisitor Type 3.2
1.
2.

3.
4.
5.

One eyebrow up
Shifting of jaws (smoking behaviour)
Eyes closing, but not completely (distrust)
Difference between left & right side of mouth
Blocked breathing

This Personality Type has the following characterizations:
• Intense
• Focused
• Distrusting
• Determined
• Persuasive
• Tough
• Strong
• Trustworthy
• Self-assured
• Often hostile
• Calm in crises
• Reveling controversy
• Arrogant
• Attracted to power
• Power to influence
• Self-concept “winner”
• History of risk-taking
• Intelligent and educated
• Comfortable leadership skills
• Quintessential leader
• Relentless questioner
BARACK OBAMA UNDER STRESS
Under stress Obama blocks his breathing and is in a mild trance. He has a
flat affect which is seen in very shallow breathing. He has a stance of head up
and held on an upward left angle. It is an observer role. Watching, waiting,
assessing, preparing with always this thought; organize, fight, win!
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He can maintain calm which gives real insight into his basic strategy under
stress. When the pressure around his mouth is increasing, it shows signs that
his tongue is about to come out, indicating stress and blocked aggression.
COMMENTARY BASED ON PUBLIC PRESENTATIONS AND
PSYCHOLOGICAL OBSERVATION
Wars, ISIS, etc., a troubled economy, devastating midterm elections which
sent him a critical message and changed the power base in the Congress, it is
fair to say, this President has been fully vetted.
The video showing President Obama watching the
US Navy Seals assault the compound of Usama bin
Laden provided the ultimate picture of the
President’s reaction to stress.
What we saw was a man pensive, withdrawn into his
own thoughts, and acutely focused on the events of
here and now.
President Obama was in a cocoon of cautious
consideration. What does it say about this man? There is a basic principle in
psychology which says with stress goes regression. Under stress people tend to
return to earlier learned patterns of behavior.
The increasingly cautious, graying fox in the White House showed this
behavior when he stands in a statuesque fashion with a somewhat rigid posture,
looking, evaluating, planning, preparing and then responding when he is ready.
His planned spontaneity provides insight into his decision making style.
President Obama is an active listener who may appear to not be listening.
Few comments and reactions slip by him. Regardless of how one feels about
his politics, it is correct to say, he may not like the stresses of the job but he has
developed a successful means of dealing with the challenges he faces on a daily
basis.
He is a two terms President. He is doing what he believes to be in the best
interest of the American people, regardless of the increasing public response,
which seems to be telling him that he is on the wrong path.
As we saw him in the Situation Room of the White House, we see him
behaving in his daily activity the same way. He will not be deterred, he will seek
solutions in the same way as he has in the past. His self-concept is that of a
person who is capable of negotiating the non-negotiable. His early history in
Chicago and later in his early political career supports this psychological data
base.
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The statement of his basic strategy on a Symbolic Level is:
I will look, reflect, hold in, position myself and then speak what I think I feel. I
think my feelings that help me manage pain and anger.
This article will give you more background and insight information:
Ukraine's Game- Obama's Checkers vs. Putin's Chess

For the full articles Democrats:
Part 1: Senator Bernie Sanders click here
Part 2: Former President Bill Clinton click here
Part 3: Senator Tim Kaine click here
Part 4: President Barack Obama
For the full articles Republicans:
Part 1: Governor Chris Christie and Former Speak of the house Newt Gingrich
click here
Part 2: Vice President candidate Mike R. Pence click here
Part 3: Dr. Ben Carson click here
Part 4: Governor Ted Cruz click here
Part 5: Part 5: Donald Trump click here

For more articles, video’s and information click here
Ref: So You Want To Be My President? (2011)
Prof. Barry A. Goodfield, Ph.D., DABFM
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